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W
hen reading or listening to
the news, it seems to be full
of doom and gloom about the

real estate market. Personally, I don’t
understand all the negativity. We, as
real estate professionals, have never
been busier. The resale market is expe-
riencing a shortage of good listings. The
Toronto Real Estate Board (TREB) says
that the average listing is on the market
for 36 days, and is selling for 97 per cent
of its list price. Despite the fact that the
prices of resale homes continue to rise,
there are still multiple offers being
made in desirable neighbourhoods.
The average selling price, year-to-

date, at the end of December 2012 was
$497,298, which is approximately 7 per
cent higher than the average selling
price of $449,566 in 2011.
In addition, TREB recently reported

that in the first 14 days of January 2013,
the average selling price was up by 4
per cent on a year-over-year basis, with
an average selling price of $459,728. In
fact, home prices have gone up each
year over the past four years.
New, detached homes in the GTA

have risen, on average, 4.1 per cent
over the last three years running.
Rising prices can be reflected in the
fact that there is a lack of inventory in
new homes across the market. Simply
put, demand outstrips the supply,
which puts pressure on the market.
Interest rates are also at historical

lows. Mortgage money is available for
2.55 per cent for a variable rate mort-
gage, and 2.84 per cent for a five-year

fixed mortgage. That means that a
$100,000-mortgage carries for approxi-
mately $450 per month for a variable
rate, and around $465 per month for a
five-year fixed rate term.

Start investing
in yourself,

not in your landlord
In many cases, when buying a home
with a 20 per cent down payment, a
buyer will end up with a mortgage that
they can carry like rent. Why make
your landlord rich when you can be
building equity and reducing your debt
load on a daily basis as you pay down
your mortgage? Whether you are an
investor or buying your own home,
there is no better long-term invest-

ment than real estate.
Keep in mind that when a builder

sells a new home, they don’t differen-
tiate between an investor and an end
user. Both are competing for the same
piece of real estate. However, the
investor is often more motivated to
purchase the home, and could play a
key role in pushing prices upward.
Despite the media hype, the Bank of

Canada says that homes are more
affordable than they were 20 years ago.
This affordability is based on a formula
of house prices, historically low inter-
est rates and rising income levels.
When considering investments, it is

important to remember that the stock
market can fluctuate dramatically in
just one day, whereas housing is a
long-term investment. Since 2008, we
have seen the economy go through
turmoil, which impacts people’s finan-
cial investments. However, the price
for houses has risen. A longer cycle is
required, but this long-term invest-
ment has proven to be a rewarding
experience.
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NO BETTER TIME
TO BUY


