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is returning to normalcy; gone is the 
frenzy of the 2010 and 2011 markets. 
The doomsayers claim it’s a crashing 
market, but in reality if we look at 
the average sales statistics for the last 
decade this is a normal marketplace. 
Highrise condominiums are predicted 
to stay at steady prices for the upcoming 
year, meaning that now is a great time 
to invest in your future home through a 
condominium purchase.

THE PURCHASER’S SILVER LINING
Once a highrise project has been 

launched, the builder needs and wants 
to move through the sales process as 
quickly as possible in order to start 
building. However, when a normal 
market follows a booming market, 
this can hinder sales. To mitigate this, 
builders will layer on more aggressive 
promotions and offer incentives such 
as stretched deposits and capped 
closing costs. This allows the purchaser 
to benefit in a new construction 
marketplace where incentives can lower 
the cost of your overall price.

TAKING ADVANTAGE OF RE-SALE
In the resale condo world, there are 

investors from the last five years that 
need to either sell or rent their units. 
Here you will see a sharpening of the 
pencil on price at times. When looking 
to invest in a resale opportunity come 
in willing to negotiate and utilize an 
agent for a proper valuation. Know your 
limits and appreciate that when it comes 
to resale you have a bit of wiggle room, 
benefitting you.

RESILIENT MARKET
What should you take away from 

this? Know that real estate is not just 
a single-sided coin. Where one area 
of the market may be returning to 
normalcy with steady sales, another 
will be ramping up for a sales boom. 
For instance, the tightening of the resale 
market we saw in mid-2013 will lead to 
the strengthening of new home demand 
in early 2014.

Take advantage of the variety of low 
mortgage rates out there and jump into 
the real estate market now!

When it comes 
to real estate, 
the media often 
portrays it as 

a single entity and often in a negative 
light. But this is not the reality.

The real estate market has multiple 
personalities and much more variety 
than portrayed. In fact, despite what 
the media may be saying, in October 
2013 new-home sales rose 32 per cent 
from October 2012 and existing home 
sales strengthened in the third quarter 
of 2013.

There are four very distinct 
sectors within the real estate market: 
resale lowrise, resale highrise, 
new construction lowrise and new 
construction highrise. These four 
sectors offer a great deal of variety and 
— despite what the media says — it is the 
right time to buy.

We hear that the real estate market is 
either at an all-time high (lowrise resale) 
or at an all-time low (highrise new 
construction condos), which is not true. 
Each market differs and it is as much a 
case of cause and effect as in any  
other industry.

For instance, the new construction 
market is dictated by supply. For new 
construction in lowrise there is very 
little supply so activity but prices are 
being pushed up. This can be explained 
through a significant reduction in 
land supply. This is not anticipated to 
change, which makes now a great time 
to jump into the lowrise market.

The highrise new construction market B
IG

ST
O

C
K

home realty

THE FOUR FACES 
OF THE REAL 
ESTATE MARKET

Debbie Cosic is president and founder of In2ition Realty (in2ition.ca), an award-winning brokerage that focuses 

on sales, marketing and merchandising of new home & condominium developments throughout North America. 

Cosic has been recognized multiple times as the Marketing Person of the Year by both BILD and NAHB. 


